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This presentation contains forward-looking statements that involve risks and uncertainties, and which are based on the Corporation’s current
expectations, estimates, projections and assumptions and were made by the Jean Coutu Group in light of its experience and its perception of historical
trends. All statements that address expectations or projections about the future, including statements about the Corporation’s strategy for growth,
costs, operating or financial results, are forward-looking statements. All statements other than statements of historical facts, including statements
regarding the prospects of the Corporation’s industry and the Corporation’s prospects, plans, financial position and business strategy may constitute
forward-looking statements within the meaning of the Canadian securities legislation and regulations. Some of the forward-looking statements may be
identified by the use of forward-looking terminology such as "may", "will", "expect", "intend", "estimate", "project", "could", “should”, “would”,
"anticipate", "plan", "foresee", "believe" or "continue" or the negatives of these terms or variations of them or similar terminology. Although the
Corporation believes that the expectations reflected in these forward-looking statements are reasonable, it can give no assurance that these
expectations will prove to have been correct. These statements are not guarantees of future performance and involve a number of risks, uncertainties
and assumptions. These statements do not reflect the potential impact of any nonrecurring items or of any mergers, acquisitions, dispositions, asset
write-downs or other transactions or charges that may be announced or that may occur after the date hereof. While the list below of cautionary
statements is not exhaustive, some important factors that could affect our future operating results, financial position and cash flows and could cause our
actual results to differ materially from those expressed in these forward-looking statements are changes in the legislation or the regulatory environment
as it relates to the sale of prescription drugs and the pharmacy exercise, the success of the Corporation’s business model, changes in laws and
regulations, or in their interpretations, changes to tax regulations and accounting pronouncements, the cyclical and seasonal variations in the industry in
which the Corporation operates, the intensity of competitive activity in the industry in which the Corporation operates, the supplier and brand
reputations, the Corporation's equity interest in Rite Aid Corporation ("Rite Aid"), the Corporation's ability to attract and retain pharmacists, labour
disruptions, including possibly strikes and labour protests, the accuracy of management’s assumptions and other factors that are beyond the
Corporation's control. These and other factors could cause our actual performance and financial results in future periods to differ materially from any
estimates or projections of future performance or results expressed or implied by such forward-looking statements.

Forward-looking statements are provided for the purpose of assisting in understanding our financial position and results of operation and to present
information about management’s current expectations and plans relating to the future. Investors and others are thus cautioned that such statements
may not be appropriate for other purposes and that they should not place undue reliance on them. For more information on the risks, uncertainties and
assumptions that would cause the Corporation’s actual results to differ from current expectations, please also refer to the Corporation’s public filings
available at www.sedar.com and www.jeancoutu.com. In particular, further details and descriptions of these and other factors are disclosed in the
Corporation’s Annual Information Form under "Risk Factors" and in the "Risks and uncertainties" section of the Corporation’s Management’s Discussion
& Analysis. The forward-looking statements in this presentation reflect our expectations as of the date hereof March 1, 2014 and are subject to change
after such date. We expressly disclaim any obligation or intention to update or revise any forward-looking statements, whether as a result of new
information, future events or otherwise, unless required by the applicable securities laws.



lHIGHLIGHTS 2014
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lHIGHLIGHTS 2014

Operating Income Before Amortization (OIBA)
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Retail Sales (in millions $)
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lHIGHLIGHTS 2014

Retail Sales

Jean Coutu network
Front-end

Pharmacy




lHIGHLIGHTS 2014

Sales per establishment

Number of Rx per PJC per day

Number of Rx per
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STOCK PRICE
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Achievements 2014

14 new pharmacies
including 6 relocations

14 major renovation
projects




l NUMBER OF PHARMACIES

413 pharmacies

PJC Santé

Provinces ,
Beauté

Santé Total
Quebec

Ontario

New
Brunswick




l NETWORK DEVELOPMENT
Objectives 2015

® 14 new pharmacies
® Acquisitions of pharmacies

® 32 expansion and
renovation projects
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Store Dispensary Advertising
* PJCProducts * New services * “Our family is
e 24h store (e.g.:it's ready here for yours”
o Vel e notification)

e Health record ad campaign

. Wid f
ide range o * Digital display

food, frozen
food products
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Ranking Company

Tim Hortons

Jean Coutu Group

Westjet




_\

LES FEMMES ET LES MARQUES

#1 Brand
for women
18-64 years old






VI
W,
N
<C
(a's
_I
Ve
W,
Z
_I
LLl
N
o'
<C
=




WITH OUR COMMITMENT
COMES SUCCESS

i | Jean Coutu



_\

Launch of new private brands products
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Web exclusive specials




l OBJECTIVES 2015
° Act 41l

® Promotions of health services

® Attraction and retention of
professional and technical
resources







Manage growth

Increase warehouse and
distribution capacity
to support growth of the
Jean Coutu network
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Offer a stimulating and safe work environment

Be all under the same roof

Improve the physical environment of
employees’ work spaces




Respond to the changing needs
of our pharmacist owners

Increase the variety of products available
per units

Increase the precision of the orders

Reduce the order preparation cycle
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Increase performance

Introduce best practices in the
distribution centre




F\ Le Groupe
Jn\ Jean Coutu

(PJC) inc.
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Group (PJC) Inc.

Highlights - Franchising Q1 F2015 Q1 F2014 Variation
(unaudited, in millions of Canadian )

Retail sales (1)

Pharmacy
Front-end (2)

Total

Distribution center sales
Pharmacy
Front-end
Consolidated sales
Other revenues
Revenue 688.6 681.6

(1) Franchised outlets’ retail sales are not included in the Company’s consolidated statements

(2) Front-end retail sales exclude sales of services which are included in the total retail sales



The
Jean Coutu
Group (PJC) Inc.

Consolidated statements of income Q1 F2015 Q1 F2014
(unaudited, in millions of Canadian $)
Sales 619.6 614.0
Gross profit 85.0 80.0
as a % of sales 13.7% 13.0%
Other revenues 69.0 67.6
General and operating expenses 72.0 65.8
as a % of revenues 10.5% 9.7%
Operating income before depreciation and amort. 82.0 81.8
as a % of revenues 11.9% 12.0%

Gains related to the investment in Rite Aid - -54.4

Net profit 54.1 108.6
Basic profit per share, in 5 $0.29 $0.51
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Group (PJC) Inc.

Consolidated statements of financial position As at As at
(unaudited, in millions of Canadian $) May 31, 2014|March 1, 2014
Cash
Debt (short and long term)
Ratio of debt (short and long term) to operating

income before depreciation and amortization

Ratio of debt (short and long term)
to total capitalization, in %

Total Equity
Net Book Value per share, in $

Total Assets 1,217.5 Y X
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Group (PJC) Inc.

Cash flow related to operating activities of $72.8 M in the first
quarter of 2015 fiscal year compared to $S57.1 M for the same
period of the previous fiscal year

Cash flow related to investing activities of -512.3 M in the first

quarter of 2015 fiscal year

Purchase of property and equipment of $8.7 M
Purchase of intangible assets of $1.2 M

Cash flow related to financing activities of -$18.4 M for the first

quarter of 2015 fiscal year

No purchase of capital stock for cancellation in the quarter
Quarterly dividends of $18.9 M
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PHARMACIST’S
ROLE







Prescribe a medication for which no
diagnosis is needed

Specific conditions

11 cases for which a pharmacist may prescribe a

medication:

e traveller’s diarrhea
(treatment in the event of manifestation)

e prophylaxis of malaria

e perinatal vitamin supplementation

e pregnancy-related nausea and vomiting

e smoking cessation (excluding the prescription of
varenicline and bupropion)

e emergency contraception pill (ECP)

e hormonal contraception following ECP prescription, for an
initial duration no exceeding 3 months; the prescription
may be extended for a maximum duration of 3 months

e pediculosis

e antibiotic prophylaxis for heart valve patients

e cytoprotective prophylaxis for at-risk patients

e acute mountain sickness prophylaxis

Prescribe a drug for a minor condition
when the diagnosis is known

Specific conditions

12 minor conditions targeted:

e allergic rhinitis

e labial herpes

¢ minor acne (without nodules or pustules)

e vaginal yeast infection

e diaper rash

¢ atopic dermatitis (eczema) requiring the use of low to
moderate dosage of corticosteroids

e allergic conjunctivitis

e thrush caused by corticosteroid inhaler use

e oral ulcers

e dysmenorrhea

e hemorrhoids

e urinary infection in women

Patients who have already received a diagnosis for this

condition and been prescribed a medication by the physician




et

Important positive consequences:

* Offer Quebecers better accessibility to
physicians

® Free up physicians from
administrative tasks

® Economic benefits
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Changes in RxPro
Allow pharmacist to prescribe

Easily communicate information required by
Medical Act

Document in medical records
the actions taken

PRO




ACT 41: WE'RE READY!

Adapted dispensaries

RENSEIGNEMENTS
PHARMACEUTIQUES
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VOTRE PHARMACIEN PEUT FAIRE

DAVANTAGE
POUR VOUS AIDER

Il peut par exemple prescrire certains médicaments si vous n’avez pas accés
a un médecin de famille ou s’il n’est pas nécessaire de le consulter

Types d’ordonnances
que peut prescrire votre pharmacien

* PROLONGATION D'UN TRAITEMENT CHRONIQUE

* TRAITEMENT D’'UNE CONDITION MINEURE S| VOUS AVEZ DEJA EU
UN DIAGNOSTIC ET UN TRAITEMENT ANTERIEUR
Santé de la femme: ir >
Santé buccale: feu ¢
Dermatologie: hé
Allergies: con

* TRAITEMENT NE CONDITION MINEURE NE NECESSITANT PAS
DE DIAGNOSTIC ET TRAITEMENT ANTERIEUR
Santé voyage 2ntion ¢
o ntion d 1al aigu ¢ gle

Santé de la femme enceinte: s
ntion de Jusees

Contraception chez la femme

Divers:
hez le

VEUILLEZ PRENDRE NOTE QUE DES CONDITIONS S’APPLIQUENT ET QUE VOTRE PHARMACIEN EST

TENU DE RESPECTER LES LOIS ET REGLEMENTS ENCADRANT CES NOUVELLES RESPONSABILITES
PROFESSIONNELLES

UN MESSAGE DES PHARMACIENS
PROPRIETAIRES AFFILIES A [@ ST

jeancoutu.com



Académie Jean Coutu programs

Actions du site ”

Nathalie Plante «

Mieux comprendre,

oy : '
jeancoutu.com Mieux intervenir, ensemble! P —

iblothéque Qutis Actualtés Calendrier Formation Sondages Admin

Cliquez ici pour visionner la webdiffusion
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RESULTS OF THE
VOTE ON MEDAC

PROPOSALS
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OF THE
MEETING



QUESTION
PERIOD
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